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DRILL MANUFACTURERS
IN FOCUS...

CELEBRATING 10 
YEARS OF MZURI

On these pages you may be more 
familiar with Mzuri’s Trial Farm Manager 
Ben Knight, but in this feature, the 
man behind the machine Marti n Lole, 
recounts the company’s history as they 
celebrate ten years of Mzuri strip ti llage. 

Developed in Worcestershire
2021 is a very special year for us at 
Mzuri, not only does it mark ten years 
since the launch of the fi rst Mzuri Pro-
Til drill at Cereals 2011, but it marks ten 
years since we started our journey into 
bringing environmental and commercial 
benefi ts to farmers far and wide. 

The story starts in Worcestershire in 
2005 aft er I purchased Springfi eld Farm. 

Picking up from where the last 
occupant left  off , I purchased an array 
of heavy culti vati on equipment and an 
ample supply of horsepower to conti nue 
the conventi onal culti vati ons in earnest. 
It wasn’t long however, that I soon 
realised I was spending more ti me in the 
tractor seat and less ti me with my two 
young daughters, all whilst watching my 
input costs rise (from the farm that is!). 

Aft er years of repeated att empts, it was 
becoming clear that farming in the way 
that I had known, as was typical for the 
area, simply was not going to be viable in 
the future. With the farm producti vity at 
a low, I knew that if I wanted to conti nue, I 
needed to radically change my approach. 

My biggest concern was the sheer cost 
of establishment coupled with insuffi  cient 
yields to support the enterprise. Early 

on, I identi fi ed that my biggest source 
of costs came from the machinery and 
horsepower that I was so eager to buy 
in 2005, which in actual fact had done 
nothing more than drain my resources 
and limit the farms potenti al ever since. 

So that’s where I started, with a 
background in engineering from my 
Spearhead days. I developed the Mzuri 
Pro-Til to consolidate the passes of 
my conventi onal system to produce a 
seedbed direct into stubble, in one pass, 
and at a fracti on of the cost. The results 
were astounding, and the sheer scope of 
the benefi ts were even a shock to me. 

In fact, the impact on our fi nances were 
so stark that even the accountant raised 
a query with what he believed to be an 
oversight in the farm bookkeeping, but 

the reality was that we were consuming 
far less diesel, labour and machinery.

From there, with the reduced 
culti vati ons of the strip ti llage system, 
our soil health improved, our crops 
established bett er, and we retained 
moisture and structure which supported 
higher yielding crops. The diff erence 
really was night and day and remains 
consistent with what our customers 
report when converti ng from similar 
plough-based systems. 

Expanding the sales network
Since the Pro-Til’s fi rst outi ng at Boothby 
Graff oe,  we have gone on to build a 
network of customers and dealers across 
the UK, many of whom are sti ll with us 
today. In 2013 we expanded our export 
market into Europe and from there the 
Mzuri system is now sold in more than 
20 countries, spanning four conti nents. 

I believe it is the Mzuri system’s 
universally resilient approach that has 
gained it notoriety across the world. From 
the harsh winters of Eastern Europe, the 
short growing season of Scandinavia 
to the moisture defi cit in Africa and 
challenges faced by New Zealand and the 
UK, the Pro-Til’s design and agronomic 
merits produce unparalleled seedbeds in 
a range of climates.

The mounted Pro-Til was fi rst launched at Cereals in 2011

An early example of the trailed Pro-Til  

Our trial farm is the hub from which we share and 
exchange knowledge with our customers and industry 
experts.   
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In 2017 we announced the opening of 
a manufacturing facility in Poland to meet 
the rapidly growing demand in export 
markets as a joint venture with Polish 
company AN-AGRO. The new factory 
was built in the Bydgoszcz region in 
Poland to service the Eastern and Central 
European customer base with interest 
being parti cularly strong in Poland, Russia 
and Ukraine. With producti on conti nuing 
in Worcestershire to service the UK and 
Scandinavia, the new site allowed us to 
free up some of our producti on in the 
UK to be more responsive to the rapidly 
expanding UK market.

Did you know?
In 2017, with an itch to get back into 
vegetati on management from my 
Spearhead days, we launched a self-
levelling hedge cutt er and marketed 
it under the sub brand Razorback. 
Initi ally in Mzuri orange, we split the 
range into its own brand and sister 
company which you may have seen 
with its striking green livery!

Like Mzuri though, our Razorback 
brand focuses on quality and 
innovati on, with machines designed 
and built in the UK and built to last. 
Since then we have added a range of 
rotary mowers and grass and stubble 
harrows to the range which is used 
alongside the strip ti llage system on 
our trial farm. 

The Greatest Accolade
We have been very fortunate over the 
years that Mzuri has been recognised 
across multi ple platf orms for our 
innovati on, service and impact on the 
environment, and have been in receipt 
of awards both in the UK and further 
afi eld.  

From the IAgrE Ivel Award, presented 
to the Pro-Til Xzact as the best new 

innovati on at LAMMA 2018 for 
demonstrati ng the most positi ve 
contributi on to the environment, to 
the award presented to our service 
team for their excellent back up and 
support of our customers. We are 
proud of each and every one of them 
and I was delighted to be awarded the 
Blue-Ribbon award for Outstanding 
Contributi on to Agricultural Machinery 
in 2019. 

Mzuri’s biggest award however 
doesn’t come with a white glove or 
awarded at a star-studded ceremony. 
Our most valued award is the feedback 
we receive from our customers, and 
their experiences shared of a system 
that oft en yields transformati ve eff ect.  
From those who have been with us 
the full ten years to those who are just 
starti ng out, we are proud to work with 
each and every one. 

Mzuri: Future Proof Farming
With ten years under our belt, we have 
a fi rm eye on the future. 

As atti  tudes to soil management 
evolve and att ract mainstream 
att enti on, I am pleased that Mzuri is 
well placed to deliver reliable soluti ons 

to the many questi ons now faced by 
growers. Through ‘boots on the ground’ 
trial and error, we have refi ned our 
system and captured useful informati on 
which helps us to inform our future 
practi ce and ensure our products meet 
the challenges faced not only today, but 
tomorrow.

Our conti nuing goal is focused 
around supporti ng our customers to 
achieve their sustainability goals in 
light of changing agricultural policy and 
regulati on, extreme weather patt erns 
and market volati lity - through a 
combinati on of soil health, producti vity, 
and cost saving principles.

One thing is for sure, we are looking 
to 2021 with excitement. It’s going to 
be big. 

In 2017 our manufacturing capabiliti es expanded through a joint venture with AN-AGRO, opening a factory in 
Poland to service the Eastern Europe markets.

Receiving the IAgrE Ivel Award for the Mzuri Pro-Til 
Xzact at LAMMA 2018

In 2017 we launched the orange Auto-Level hedge 
cutt er but later split the brand to the striking green 
livery seen today

With ten years under our belt, we are looking to the 
future


